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INTRODUCTION
Understanding the internationalization strategies of emerging market (EM) MNEs has become a major focus area in international business (IB) research (Deng, 2012; Ramasamy et al., 2012) . This interest stems largely from the argument that standard conceptual models of the MNE may not be applicable to EM MNEs (Buckley et al., 2008; Chen & Tan, 2012; Luo & Tung, 2007; Rui & Yip, 2008; Yiu et al., 2007) . A key bone of contention regards the question of whether asset augmenting strategies, as opposed to exploitation strategies, are common in EM MNEs (Buckley et al., 2007; Cuervo-Cazurra, 2012; Deng, 2012; Hennart, 2012; Wang et al., 2012; Yiu et al., 2007) . The idea that EM MNEs have an asset augmentation approach to FDI, involving strategic asset seeking (SAS) behavior, has gained considerable traction within EM MNE specific theories (Deng, 2012; Luo & Rui, 2009; Luo & Tung, 2007; Wei, 2010) . Many now argue that MNEs from countries such as China do in fact 'deviate from the predictions of existing theories' (Cui & Jiang, 2012, p. 266) . EM MNEs, in particular, have been identified as being strongly driven by aggressive acquisitions, predominantly in developed markets, in their pursuit of strategic assets (Kedia et al. 2012; Luo & Tung, 2007; Sun et al., 2012) .
This study contributes to earlier research on EM MNEs by looking specifically at the motivations for the use of different entry mode by EM MNEs, focusing particularly on those between greenfield and acquisition foreign establishment mode. As single home and single host country studies are most suited for exploring firm-level entry mode motivations (i.e. greenfield versus acquisition) (Slangen & Hennart, 2007) , we focus exclusively on FDI from a single large emerging market, China, to a single large developed market, the United States.
Our findings, while not necessarily surprising, do indeed show systematic differences in SAS behavior as disaggregated by entry mode, ownership and period of observation. Chinese MNEs, particularly private ones, do use aggressive acquisitions rather than greenfield FDI to rapidly acquire strategic assets in the US. Our results are therefore somewhat supportive of the widely expressed view that EM MNEs specifically use acquisitions to rapidly acquire the strategic assets that they themselves lack (Luo and Tung, 2007; Deng, 2009; Hennart, 2012) , which in turn has been used to question whether the OLI model is suitable for explaining EM MNE' expansion (Child and Rodrigues, 2005; Luo and Tung, 2007) .
We first review relevant literature, from which we formulate hypotheses. The data and empirical models are then explained and our results reported. This is followed by discussion of theoretical and managerial implications.
LITERATURE REVIEW AND HYPOTHESES

Strategic asset-seeking and entry mode
In a recent critical review of the literature on foreign establishment and entry mode it was noted that the 'choice of foreign entry mode is one of the core topics in international management research' (Slangen and Hennart, 2007, p. 404) . To date, the majority of such studies have focused on the decision to undertake joint ventures or wholly owned operations (Brouthers and Hennart, 2007) . Those on the choice between greenfield and acquisition entry mode, however, are also not uncommon. Hennart & Slangen (2007) , for example, recently identified 23 empirical studies exploring the determinants of the choice between greenfield and acquisition entry mode. None of these 23 studies, however, involved what could be considered emerging market economies. Instead, for example, they looked at the likes of Swedish, Finnish, British and Dutch MNEs. To date, therefore, the empirical study of the motivations for greenfield or acquisition entry modes for EM MNEs has still received limited attention.
2 This is of interest, however, because at a conceptual level quite strong predictions have been made about the use of specific entry modes by EM MNEs. As 'latecomers' requiring aggressive 'springboard' strategies to rapidly catch-up, it is often argued EM MNEs use acquisitions to psychically distant developed markets to acquire the 'strategic assets' they themselves lack (Child and Rodrigues, 2005; Luo and Tung, 2007; Deng, 2009; Matthews 2002 Matthews , 2006 . Strategic asset-seeking therefore involves augmenting areas of perceived competitive disadvantage through the acquisition of a variety of intangible and other assets, such as brand names, technologies or managerial competency (Mathews, 2006; Dunning, 2009; Sun et al., 2012) . These OFDI strategies, moreover, are often thought to be different to those found advanced market MNEs, which are considered to rely more upon exploiting existing ownership advantages (Luo & Tung, 2007, p. 485) . EM MNEs, which are thought in many cases to lack such capabilities (Luo and Tung, 2007; Rui and Yip, 2008) , are also prepared to make high risk investments to markets typified by large psychic distances (i.e. developed markets). They are thought to do so, moreover, very rapidly (i.e. predominantly via acquisition) (Yiu et al., 2007; Luo and Tung, 2007; Matthews, 2006) . Such strategies, it is believed, are distinct from incremental process models of internationalization (c.f. Johanson & Vahlne, 1977; Johanson and Vahlne, 2009) , in so far as they consider the accelerated pace of internationalization as a central component (Luo & Tung, 2007, p. 490) . Child and Rodrigues (2005) , among the first to popularize this idea, for example, stress that in internalizing strategic assets via FDI 'acquisition provides a fast route' for EM MNEs (p.
392) (emphasis added). Kedia et al. (2012) , in a review article that conceptually explores EM MNEs location and entry mode choice, make a similar point: 'EMNEs are often latecomers to the industry in which they compete, forcing them into accelerated internationalization with the explicit goal of gaining access to assets, resources, or capabilities not found in their home market (Mathews 2002 )' (Kedia et al. 2012. 158) . Following from this, it is argued 'EMNEs 2 Indeed, to our knowledge only Cui and Jiang (2009) have touched upon EM MNE entry mode choice. They do so, however, primarily from the perspective of the choice between joint venture or wholly owned subsidiary.
will try to overcome their latecomer disadvantage through aggressive, proactive and risktaking acquisitions' (Kedia et al. 2012. 159) . In contrast to conventional process theory, therefore, which argues a firm's involvement in international markets occurs in stages (from exports, for example, to sales subsidiaries and eventually manufacturing), a commonly held view is that EM MNEs, as latecomers to global competition, 'need to accelerate their pace of internationalization so as to catch up with that of incumbents' (Luo & Tung, 2007, p. 490) (emphasis added). When investing in developed countries it is generally argued that EM MNEs 'overwhelmingly look to rapidly catch-up via aggressive acquisitions' (Luo & Tung, 2007, p. 485) . These ideas, of course, are considered somewhat radical, as they challenge the widely accepted conceptual frameworks which assume firms should be endowed with some kind of ownership advantages before engaging in foreign internalization activity via FDI.
EM MNEs can and do, of course, also acquire strategic assets from developed markets via greenfield investments. The physical location of a firm, for example, can influence managerial competency via knowledge spillovers (Li et al., 2013) . These take place when competencies such as manufacturing practices, R&D ideas, and management techniques are transferred between firms usually in close physical proximity (Jaffe et al., 1993; Branstetter, 2006; Halvorsen, 2010; Giroud & Scott-Kennel, 2009) . Knowledge spillovers, which are commonly found, for example, in industrial clusters, are also generally more prevalent in developed markets. While highly competitive firms (i.e. with the best technology, human capital, supply chains and the like) will gain little from joining a cluster and may even suffer as technology and employees spill over to competitors (Shaver & Flyer, 2000; Li et al., 2010) , less competitive firms and those lacking ownership advantages (i.e. EM MNEs) may gain by joining a geographic cluster (where innovation tends to thrive). It has been emphasized, however, that 'EMNE specific perspectives suggest that EMNEs differ from traditional MNEs in one key respect: the accelerated pace of EMNE internationalization' (Kedia et al. 2012 . 159) (emphasis added). 3 So while EM MNEs could conceivably also use greenfield investments to target strategic assets, current EM MNE thinking generally discounts this possibility as the main way of seeking strategic assets, stressing the relatively slower processes of capturing spillovers from technological clusters makes them comparatively unattractive for firms looking to 'springboard' their way to success (Luo and Tung, 2007) . Indeed, greenfield investment strategies are often thought to indicate an organization has decided to take aspects of its tacit and explicit knowledge, corporate culture, and physical property to the host economy, indicating the pre-existence of its own firm specific ownership advantages (Hennart & Park, 1993; Huallacháin & Reid, 1996) .
At a conceptual level the choice between acquisition or greenfield entry mode for EM MNEs is undoubtedly of central importance in current theoretical discussion of EM MNEs' FDI strategy (Kedia et al., 2012) . If it was to be shown empirically, for example, that strategic asset seeking was more commonly associated with greenfield FDI than acquisition entry mode, it would bring into question some fundamental assumptions and arguments made in much of the EM MNE literature. Similarly, if it was to be shown that there was a greater propensity to use acquisitions rather than greenfield FDI to acquire strategic assets, it would provide support for the growing body of work arguing EM MNEs are indeed strategic asset seekers, which rush to make-up for their lack of firm specific ownership advantages via FDI to developed markets, where such assets are believed to be most abundant.
3 Sun et al. (2012) , for example, who also place entry mode at the centre of their theory of EM MNEs, also note MNEs from China and India exhibit 'a more aggressive global strategy in cross-border M&A's than before' and further that international M&A is the 'primary mode of internationalization' for Chinese and Indian MNEs (p. 5). Similarly, it has also been argued that learning can be achieved through repetition of linkage and leverage (Mathews, 2006) but such learning processes are generally slow. Hence, it is argued, 'EM MNEs often aggressively acquire knowledge through more risk-taking acquisitions instead of traditional partnerships' (Luo & Rui, 2009, p. 52 Another quite widely held view in the EM MNE literature is that the global financial crisis has facilitated the strategic asset seeking ambitions of EM MNEs (Luo et al. 2010; Yang et al., 2012) . The financial crisis created a prolonged downturn in developed markets and a collapse in the valuations of many western based MNEs. This, it is suggested, is 'triggering a new wave of organizational restructuring for western companies which urgently need capital to fund their operations' (Luo et al., 2010, p. 77) . This, in turn, 'generates more opportunities than before for EMEs to venture abroad through mergers and acquisitions' (ibid). Further accentuating the increased propensity of EM MNEs to asset seek via acquisitions in the post crisis period, it is argued, was the preferred mode of entry in the pre-crisis period, which was greenfield FDI. Historically, it is argued, OFDI by EM MNEs has 'taken the form of greenfield investment for the most part, while developed country MNEs have relied more on M&As' (McAllister and Sauvant, 2013, p. 30 (ibid., Resende et al., 2010) . McAllister and Sauvant (2013, p. 30) The nature of the prudent pre-crisis behavior shown by EM MNEs has put them in a strong position to undertake aggressive acquisitions in the post crisis period, some argue (De Beule & Van Den Bulcke, 2013; Yang, 2012) . The systematic shock caused by the onset of the global financial crisis can therefore be seen as a naturally occurring structural break, after which the propensity to engage in aggressive asset seeking acquisitions by EM MNEs should have intensified. To further explore entry mode considerations we therefore consider whether the acquisition entry mode for the purposes of strategic asset seeking has intensified in the post-crisis period.
Hypothesis 2. The propensity of EM MNEs to engage in strategic asset acquisitions in developed markets increased after the global financial crisis.
2.3 Psychic distance, strategic asset seeking and entry mode A further hypothesis, building from the EM MNE literature, concerns psychic distance, entry mode and their relation to strategic asset seeking considerations. As noted, the aggressive asset augmentation strategies of EM MNEs, it is argued, means the stages/process model of investment is no longer as relevant (Matthews, 2002 (Matthews, , 2006 Luo and Tung, 2007) . The stages model of development places greater emphasis on learning and networks than strategic asset seeking. Luo and Tung (2007) assert that 'EM MNEs are at present much less path dependent (e.g., ethnic network is no longer the key) and much more risk-taking (e.g. though aggressive acquisitions and mergers) than 'third-world' multinationals in the 1980s' (Luo & Tung, 2007, p. 485 property to the host economy. It therefore already has its own firm specific ownership advantages (Hennart & Park, 1993; Huallacháin & Reid, 1996) . The motives for greenfield FDI are therefore considered less likely to be related to asset seeking (i.e. hypothesis 1) and in turn more likely to involve the use of ethnic networks and a stages approach, as such FDI is more likely driven by conventional motives, such as market seeking.
Hypothesis 3. EM MNE acquisitions in developed markets have a lower propensity to be influenced by ethnic ties than greenfield FDI.
Entry mode and domestic market institutions
Our fourth hypothesis related to EM MNE entry mode preferences relates to the idiosyncratic nature of domestic markets that is often alluded to in the EM MNE literature. It is frequently governments, for example, may allow them to benefit from the domestic market rents. This in turn shapes their OFDI strategies, which are to some extent subsidized by this preferential access to local resources (Hennart, 2012) .
Extending this line of reasoning, some have argued it is particularly those EM MNEs with closer affiliation to the state (and access to local resources) that are encouraged to internationalize by their home country governments, which have active industrial policies to promote their nascent MNEs (Luo et al., 2010; Wang et al., 2012; Cui & Jiang, 2012; Deng, 2009 ). These state interventions, moreover, are thought to provide support for strategic asset acquisition (Luo & Tung, 2007; Mathews, 2006) . Supportive measures include such things as discounted loans, low expatriate insurance premiums, tax credits, investment information and streamlined application procedures, all of which reduce the real and perceived risks of expanding abroad (Luo et al., 2010; Buckley et al., 2007) . According to Cui and Jiang (2012) , for example, state owned MNEs bow to home country regulatory and normative pressures, which 'induces isomorphic pressure on firms to follow the practices that have been historically approved by the government' (p. 269). State owned firms are also 'resource dependent on their home country governments, which hinders their ability and willingness to "influence or challenge" home institutions' (Cui & Jiang, 2012, p. 265) . Moreover, as they are 'a part of the home-country institutions, SOEs may carry non-commercial objectives driven by the political interests of the state' (Cui & Jiang, 2012, p. 268) . This includes channeling 'technological resources' back to the home country (ibid.). Luo and Tung (2007) and others (Lu et al., 2011; Deng, 2009; Wang et al., 2012) echo this view, noting that the asset seeking behaviors of EM MNEs are supported 'by several critical forces, including:
home government support for going global' (Luo & Tung, 2007, p. 491) . Some argue in the Chinese case preference is also given to high profile acquisitions and prestige projects, which can build national pride (Morck et al., 2008) . A further refinement of this argument takes account of the heterogeneity among different state actors in China, including the government level (Cui & Jiang, 2012, p. 268) (emphasis added). For these reasons, in our empirical models we use state ownership as a proxy for greater access to domestic institutional supports.
Hypothesis 4. EM MNEs that are recipients of home country institutional support have a greater propensity to engage in strategic asset acquisitions than those which are not recipients.
DATA AND METHODOLOGY
There are now numerous empirical studies exploring the location choice of Chinese OFDI using international panel data (for example, Ramasamy et al. (2012) ; Duanmu (2012); Kolstad and Wiig (2012) and Buckley et al. (2007) ), in total there are now over 20 such studies (see Sutherland and Anderson (2014) , for a review of these). None of these, however, disaggregates their findings by greenfield and acquisition entry mode, making it impossible to use them to explore our current hypotheses. Even if they did, moreover, because these studies use international panel data, there would be serious reservations about the reliability of their findings for commenting on entry mode. This is because, as Slangen and Hennart (2007) (Slangen & Hennart, 2007, p. 424 ) (emphasis added). This is because the single country research design does not require controls for home and hostcountry effects, including 'hard-to measure host-country acquisition barriers' (ibid). Indeed, using numerous host countries, they argue, makes controlling for acquisition barriers (i.e.
governmental restrictions on acquisitions, for example) 'insuperable' (Hennart & Slangen, 2007, p. 425) . Such host country acquisition barriers, moreover, are likely to be important in the case of inward investment from EM MNEs to developed countries, which can be politically sensitive. In the case of Chinese outward FDI, for example, which we focus on in our empirical analysis, such restrictions are likely to be important. Countries exhibit a wide range of reactions, from passive acceptance to vehement opposition, to China's support for its MNEs, particularly state owned ones (Yao et al., 2010) . To account for these hard to control for home and host country effects, we therefore focus on one host and one source country (the US and China, respectively). China is a suitable country to use for outward FDI as it is the largest source of emerging market OFDI (UNCTAD, 2012) and its MNEs are often discussed in the context of strategic asset seeking (Deng, 2012) .
We selected the US as our host country for three reasons. Firstly, it is the largest developed market in the world and is widely accepted as the most important source of intangible strategic assets. At the beginning of our period of study (2003) ***** FIGURE 1 ABOUT HERE ***** Thirdly, Chinese FDI data in the US is comparatively reliable and detailed. Our dependent variable data, as a result, is able to account for the use of tax havens and offshore financial centers as intermediaries for subsequent FDI into the US. In this way, ultimate beneficiary ownership, as defined by the OECD's most current benchmark definition of FDI, is used (OECD, 2008) . This approach has a number of important advantages such as accounting for geographical and volume biases inherent in cross-border investments (Sutherland and Anderson, 2014) .
Dependent and independent variables
Due to hard to control for home and host country effects (Slangen & Hennart, 2007) , we use sub-national level data from the United States rather than individual countries as in most previous empirical studies on Chinese outward FDI. The US offers adequate heterogeneity in its state-level economies and good availability of data across state borders. For our dependent variable, we use count data to explore differences in motivations and determinants of Chinese investment in a given state. Count data has been commonly used in past location choice studies (i.e. Zhou et al., 2002; Ramasamy et al., 2012; Coughlin, 2012) . By using count data all observations, regardless of the size of the investment, are weighted equally. This has a number of advantages and disadvantages, though theoretically it has been argued by some that this gives a balanced and holistic view of Chinese investments (Ramasamy et al., 2012) .
We further disaggregate our data set by mode of entry (greenfield and acquisition) and ownership structure (private and state owned). Finally, we also investigate temporal effects on investment propensity by breaking down our data set into pre and post global financial crisis periods.
Our dependent variable data set is based on commercial databases, including Thomson ONE Banker and the Financial Times fDi Markets, the Rhodium Group's China Investment
Monitor, contact with state investment offices, and companies' annual reports. As the dependent variable dataset was cross referenced against several data sources, it is subsequently believed to comprise the majority of non-real estate greenfield and acquisition transactions, following the normal 10% ownership threshold for acquisition investment, and minimum values of around $500,000 for greenfield investment. Conceptually, of course, the notion of a strategic asset is rather broad, as reflected in the use of different proxies by different studies. It includes such things as proprietary technology, brand names and managerial competency. Here we attempt to proxy strategic assets by using a broader and arguably more comprehensive measure than that found in earlier studies. We construct and use a three-way linear additive composite index to proxy SAS. It includes:
national share (%) of US Fortune 500 companies in a given state (measured by company headquarters); national share (%) of masters of business degrees awarded; and national share (%) of total utility patents registered in the US. This additive composite variable incorporates a diverse set of strategic asset components, providing a holistic measure of the comparative levels of location-specific strategic assets, as well as alleviating possible multicollinearity issues highlighted in other studies (Alon, 2010) .
For all of our other explanatory variables we use established proxies (Table 1) . Marketseeking variables consist of gross state product (LGSP), reflecting absolute market size (Buckley et al., 2007; Ramasamy et al., 2012; Huang & Wang, 2011; Bobonis & Shatz, 2007; Kolstad & Wiig, 2012; Cheng & Ma, 2007; Alon, 2010; Halvorsen, 2010; Head et al., 1995) and gross state product per capita (LGSPPC), reflecting spending power (OECD, 2012) (Kang & Jiang, 2012; Buckley et al., 2007; Ramasamy et al., 2012; Huang & Wang, 2011; Zhang & Daly, 2011; Duanmu, 2012; Cheng & Ma, 2007) . Efficiency-seeking variables include the percentage of unionized employees in a given state (UNION) (Halvorsen, 2010; Friedman et al., 1992; Woodward, 1992; Coughlin et al., 1990; Bobonis & Shatz (2007) ; Head et al., 1999) and the highest marginal state corporate tax rate (TAX) (Fox, 1996; Woodward, 1992; Coughlin et al., 1990; Bobonis & Shatz, 2007; Head et al., 1999) . The former proxies relative operating costs, including, for example, working conditions, and the latter reflects real tax rates paid to the state government over and above that given to the federal government. Following Ramasamy et al. (2012) and Alon (2010) In our balanced panel data set, all 50 states are included for all nine years. We follow the approach of Ramasamy et al. (2012) , testing the count data using both Poisson and negative binomial models. One important assumption of the Poisson model is that the variance of N it is the same as the mean (Wooldridge, 2002) . If there is unobserved heterogeneity in the data, the Poisson regression will fail (Cameron & Trivedi, 207 'neglecting unobserved heterogeneity leads to over dispersion and excess zeros. In the presence of such over dispersion … standard errors will typically be under-estimated, leading to spuriously high levels of significance' (p. 18). When over dispersion becomes an issue, negative binomial regression can be used (Hilbe, 2011) . In the case of the negative binomial After estimating both Poisson and negative binomial models, the results of likelihood-ratio tests showed the negative binomial models are superior for our data. The existence of significant over dispersion also favored negative binomial over Poisson models. Using Poisson regressions exposed our results to considerable risk of returning spuriously high levels of significance. Indeed, after testing several models, it was found that the Poisson models generally returned a larger number, or otherwise stronger levels, of statistically significant results than negative binomial models. By using the more rigorous negative binomial models our results, it can be inferred, are more robust than those generated using Poisson models.
Model fit tests were calculated and reported for each model. Some past studies using count data have reported the pseudo-R 2 statistic as its goodness of fit test (i.e. Ramasamy et al., 2012) . This, however, is not to be confused with the R 2 statistic and cannot be interpreted in the same way. The inherent problem with the pseudo-R 2 statistic is that low values indicate a lack of fit, but high values do not necessarily represent a good fit (Hilbe, 2011 
RESULTS
We present our results in two tables corresponding to three time periods, the entire period 2003-2011 and pre (2003-2007) (Tables 2 and3) . On the other hand, the strategic asset variable was not found to be significant in any of the greenfield sub-samples (Table 2,3 ). An identical pattern of results with regards to systematic differences between acquisition and greenfield mode of entry and the statistical significance of the strategic asset variable was also found for the 5 Defined as: AIC = (−2ℒ+ * ln( )) where ℒ is the model log-likelihood, k is the number of predictors including the intercept, and n is the number of observations in the model.
2003-2007 (MA and MAPO both at the 1% level; all greenfield investments insignificant)
and 2008-2011 periods (MA and MAPO both at the 1% and 5% level respectively; greenfield investments insignificant). Greenfield FDI was in no case found to be statistically significant with regard to the strategic asset variable, which appears consistent with the idea that greenfield FDI has a greater propensity to be undertaken by MNEs with existing ownership advantages and not for strategic asset seeking. We take these results as support for Hypothesis 1, that there is a greater propensity for EM MNEs to use acquisitions to acquire strategic assets than greenfield investments.
Our results decomposed by time period (Table 3) show that prior to the financial crisis (2003) (2004) (2005) (2006) (2007) for the full sample Chinese FDI was not attracted by strategic asset rich states (but rather by low tax, less unionization, and higher wages in US states) whereas after the crisis strategic assets (as well as market size, unemployment and trade links), were important (Table 3 ). The composite SAS variable is statistically significant (5% level) for the full sample in the 2008-2011 period alone. We take this as support for Hypothesis 2, namely that aggressive strategic asset seeking acquisitions have intensified in the wake of the global financial crisis. Furthermore, it has been argued (stable) host economy economic conditions increase investment propensity (Brouthers, 2002) . We also note the impact of state fiscal health (through estimation of GSP growth and unemployment levels) shows Chinese investment is driven to locate in economically distressed locations. This behavior intensified in the post-crisis period. These findings are also generally consistent with the idea that aggressive strategic asset seeking is becoming a more important motivation in response to lower priced assets.
Regarding Hypothesis 3, in only one case was the ethnic ties variable significant, and this was for greenfield investments (2003) (2004) (2005) (2006) (2007) This stands somewhat at odds with a dominant view in the EM MNE literature, that the state successfully supports strategic asset seeking acquisitions (Luo et al, 2010) .
DISCUSSION
5.1. Entry mode, strategic-asset-seeking and accelerated internationalization in EM MNEs Kedia et al. (2012) in summarizing the burgeoning EM MNE literature, argue that: 'EMNE specific perspectives suggest that EMNEs differ from traditional MNEs in one key respect:
the accelerated pace of EMNE internationalization, in order to develop and/or acquire the capabilities necessary to compete on a global level' (Kedia et al. 2012 . 159) (emphasis added). Indeed, despite lacking systematic empirical evidence comparing motives for greenfield and acquisition entry modes in EM MNEs, the view that they have a greater propensity to use aggressive acquisitions, as opposed to greenfield FDI, to buy strategic assets from psychically distant developed markets, has already become quite widely accepted (Luo & Tung, 2007; Sun et al., 2012; Alon et al., 2011) . Luo and Tung (2007) , in their widely cited springboard argument, argue EM MNEs 'seek sophisticated technology or advanced manufacturing know-how by acquiring foreign companies or their subunits that possess such proprietary technology' (ibid)(emphasis added) (Luo & Tung, 2007, p. 485) . At a conceptual level, this view has also been strongly associated with calls for new theoretical understandings of EM MNE expansion, as the belief is that the OLI paradigm does not explain acquisition related strategic asset seeking behavior very well (Kedia et al. 2012) .
Hence the question of whether acquisitions have a greater propensity to target strategic assets, whether greenfield investments do not, and whether they also rely upon existing ethnic networks, or a stages model to investment, are all important empirical questions in this growing area of research.
Our results, as far as we aware, are the first to show that the motivations for EM MNE acquisitions do indeed appear to systematically differ from those of greenfield investment projects and in doing so they accord with some of the main theoretical predictions of the growing EM MNE literature. Our sample of Chinese MNEs investing in the US shows they did have a greater propensity to use acquisitions, rather than greenfield FDI, when targeting strategic assets. Greenfield investments had a lower propensity to target strategic assets and showed more indications of being motivated by other factors. Greenfield investment strategies, it is generally believed, indicates organizations have decided to take aspects of their tacit and explicit knowledge, corporate culture, and physical property to a host economy (Hennart & Park, 1993; Huallacháin & Reid, 1996) . Our results do also support this idea, as they show that greenfield location decisions between states were primarily driven by market seeking and efficiency (cost) considerations (i.e. TAX and UNION are significant at 10% level). Market size, for example, appears to be one of the most important determinants of greenfield location choice (LGSP is significant at 1% for GF in entire period). Our findings, in this regard, are also consistent with some previous studies investigating the location choice of FDI within the US for MNEs from other countries, as well as those looking at EM MNE outward FDI, which have found market seeking also to be important (Brown et al., 2009; Coughlin & Segev, 2000; Friedman et al., 1992; Alon, 2010; Duanmu, 2012; Kolstad & Wiig, 2012; Ramasamy et al., 2012; Buckley et al., 2007; Cheng & Ma, 2007) . We therefore interpret our results to show that a more important factor motivating greenfield FDI was market seeking, involving strategies that looked to exploit previously acquired competitive advantages (Dikova & Brouthers, 2009 ). This interpretation is also consistent with a more recent strand of research which argues that some EM MNEs do indeed possess some firm specific ownership advantages, albeit ones which are far less obvious than those found in developed market MNEs. These include, for example, their capabilities in process innovation and low cost production (Ramamurti, 2012) .
Some may argue that our findings showing a greater propensity for strategic asset seeking in acquisitions than greenfield FDI are hardly surprising, as they are generally in line with predictions of transaction cost/internalization approaches to understanding MNE entry mode, as well as the EM MNE literature, including contributions such as Matthews (2002 Matthews ( , 2006 LLL framework and Luo and Tung's (2007) 'Springboard Perspective'. Nonetheless, while there is some truth in this, it is worth again stressing the central relevance of entry mode in the EM MNE literature, as well as the current lack of rigorous and systematic empirical investigation of the reasons for the use of different entry modes. This lacuna exists, at least in part, because most studies to date have used international panel data, which are not suitable for drawing conclusions with regards to motivations for different entry mode because of hard to control for host country acquisition barriers (Slangen & Hennart, 2007) . Others have relied upon anecdotal evidence, such as the observed upturn in EM MNE M&A activity, without formally exploring the motivations between different entry modes and whether they are actually different (Sun et al. 2012 ). Our study is a first attempt to probe these entry mode questions in more detail. 7 5.2 Entry mode, strategic-asset-seeking and the global financial crisis
The global financial crisis presents an important structural break, one that also lends itself to exploring the question of the use of different entry modes by EM MNEs, including asset seeking behaviors via acquisitions. To our knowledge there has also been relatively little empirical research on the impact of the global financial crisis on EM MNEs, despite the fact it has been a 'game changing' event for many EM MNEs looking to rapidly catch-up with the developed market counterparts (Nolan, 2012; Yang and Stoltenberg, 2012) . Indeed, much of the recent research on EM MNEs has largely avoided discussion of how the global financial crisis may have impacted EM MNEs and their FDI Ramaswamy et al. 2012; Cui and Jiang, 2012 ).
In our view, the crisis has greatly weakened the hand of developed market MNEs, but strengthened that of EM MNEs. Yang and Stoltenberg (2012) , for example, in one of the few studies to consider the impact of the crisis, argue that there are important links to Chinese post-crisis policy changes and the propensity to engage in SAS behavior. They note that
Chinese multinationals are now 'leveraging the financial resources accumulated over the last 30 years, by taking advantage of the cheap assets made available globally by the recent financial crisis (p. 1). Our results, in line with observations made in a minority of the EM 7 By doing so, we also contribute to the dedicated literature on foreign establishment mode. As noted, of the 23 empirical studies comparing the motivations for greenfield and acquisition entry mode that Hennart & Slangen (2007) have recently identified, none looked at what could be considered emerging market MNEs.
MNE literature that considers the crisis (i.e. Luo et al. 2010; Yang and Stoltenberg, 2012) ,
show that aggressive strategic acquisitions did increase in the aftermath of the crisis.
Although our empirical models do not allow us to identify specifically why this is so, a number of factors may play a part. The crisis has undoubtedly led to a significant reshaping of the global economy. The asymmetric shock of the financial crisis has weakened US and European domestic demand, making these economies less attractive for market seeking, while simultaneously significantly eroding the valuations of Western MNEs, leading to a discount on the price of the strategic assets they own. The credit systems in countries such as
China are now also considerably stronger, in comparison to their Western counterparts, than they were only several years ago (Yao et al., 2010) . Our results show the game changing nature of the global financial crisis have also led to increased 'springboard' type behaviors, as the propensity for strategic asset seeking acquisitions increased in the wake of the crisis.
These results, we believe, are strongly consistent with the theoretical literature on EM MNEs arguing that acquisitions are the dominant entry mode for strategic asset seeking in EM MNEs (Matthews, 2002 (Matthews, , 2006 Luo and Tung, 2007; Child and Rodrigues, 2005; Kedia et al. 2012 ).
Entry mode, strategic-asset-seeking and domestic institutional idiosyncrasies
A further strong strand of theorizing we noted argues EM MNE FDI strategies are 'idiosyncratic' owing to their domestic institutional environment ( Kedia, 2012) , including such things as domestic capital market imperfections (Buckley et al. 2007 ). An extension of this line of reasoning, which is particularly prominent in the literature on Chinese MNEs, is that they are aided by the state to acquire strategic assets (Luo & Tung, 2007; Luo et al. 2010 This can lead to acquisitions being blocked. Wang et al. (2012) have also commented more specifically upon the significance of state ownership and Chinese investments in the US: 'the acquisition of many US firms by Chinese SOEs failed as a result of concerns of national-level US politicians that this might be motivated by non-commercial objectives, and might lead to unfair competition' (p. 663). Greater cultural distance and ethnocentricity of EM MNEs also 'contribute to high host-country normative pressures on foreign firms' (Cui & Jiang, 2012, p. 267 ). This may lead them, according Cui and Jiang (2012) An alternative explanation for the lack of asset-seeking acquisitions by state-owned MNEs is that the extent of state support measures and industrial policy to encourage such activities has been considerably overstated. Indeed, some argue considerable myth, hype and fear has surrounded claims that China is 'buying the world', so leading to inaccurate, over exaggerated claims of Chinese state involvement (Nolan, 2012) . There is also, some further argue, actually very limited empirical evidence to support the idea that China has a sophisticated industrial policy to support state-owned MNEs in acquiring strategic assets.
Thus the only empirical study of its type, to the best of our knowledge, has recently shown that most outward M&A activity from China does not in fact follow government guidelines, either in terms of industries or countries targeted: 'Overall, there is no general trend apparent in the compliance of Chinese outward M&A with the government recommendations' (Meuer et al., 2012, p. 18) . Meuer et al. (2012) go on to argue that: 'The claim that China's internationalization is primarily orchestrated by its government is not supported' (p. 24).
Their findings also strongly reject the idea that state-owned enterprises are 'instruments of the government' (Meuer et al., 2012, p. 26) . In other words, while many think that the Chinese domestic institutions are idiosyncratic and supportive of strategic asset seeking acquisitions, they actually may not be.
As Cui and Jiang (2012) note, however, there is currently 'a lack of understanding of the role of state ownership in the internationalization of Chinese firms, despite the fact that it can be an important parameter in explaining the deviation of Chinese firms' FDI strategies from existing theoretical predictions' (p. 280). And our findings suggest the jury is still out on exactly why Chinese SOEs are less successful at acquiring strategic assets in the US case. We suspect, however, that it may well be a combination of the two. That is, the role of state policy to encourage strategic asset seeking has been overstated, and the role of US policy in blocking strategic asset related deals underestimated. In any case, further detailed and systematic study of the impact of ownership considerations on EM MNE' FDI is certainly warranted.
CONCLUSION
Much of the conceptual and empirical literature on EM MNE international expansion concerns the question of whether EM MNEs use acquisitions to rapidly acquire strategic assets so they can catch-up with their developed market counterparts (Sun et al., 2012; Kedia et al., 2012; Yiu et al., 2007 propensity to seek strategic assets via explorative acquisitions to acquire the brands, technologies, management know how and intangible assets that they themselves lack. They are therefore also supportive of the idea that EM MNEs actively seek the firm-specific advantages that will allow them to succeed as latecomers in global markets (Kedia, 2012) .
Our study, as well as exploring the use of different entry modes by EM MNs, has also focused on two large markets of crucial geopolitical importance in both pre and post global financial crisis periods. Accordingly, it would be remiss not to comment on the policy ramifications. It is of note, in particular, that we did not find any greater propensity for strategic asset seeking acquisitions by Chinese state-owned MNEs in the US. This, we believe, suggests that the US national policy has achieved some of its main objectives, which favors private sector engagement. Scaremongering about Chinese state-owned MNEs actively acquiring US strategic assets may, therefore, be over exaggerated. From a Chinese perspective, the strong involvement of private sector MNEs undertaking strategic asset seeking strategies in the US would also appear encouraging, suggesting an underlying dynamism in their private sector MNEs, as they strive for firm-level catch-up in the wake of the global financial crisis. There is no reason why, in the longer run, this trend cannot benefit both economies, in a similar way to that of Japanese investments in the US. 
